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Trade with European Union: General Guidelines for Exporters

It is my pleasure to attend this event as guest of honour and to be amongst such an august gathering of businessmen, commerce specialists and others closely implicated in building trade links with the European Union. I am also pleased that the EC has pledged significant financial support to the BFTI through its Trade Support Programme as a signal of our commitment to boosting Bangladesh’s trading profile.
The EU is proud to be one of the principal advocates for global free trade, for a world where strong entrepreneurship – which is so much in evidence in Bangladesh – reaps its due rewards. Within the EU, it has been a long, and sometimes painful, process to construct a single market. Though glitches remain in the way of the final realisation of this goal – not least in the field of provision of services – the EU’s single market creates immense opportunities. 
Those opportunities extend not only to its own citizens – which will number almost half a billion following the expected accession of Romania and Bulgaria next year – but also huge potential gains for exporters from across the globe. Imagine the complexities, as an exporter to the EU, of attempting to comply with 25 different sets of customs duties, of divergent sanitary and phyto-sanitary provisions and trade-related red-tape. I understand that the EU’s stringent technical safeguards, for example in the health and safety field, sometimes provoke frustration amongst exporters. However, consider the nightmare scenario of having to tailor your product to the differing demands of 25 destination countries, rather than the harmonized system which is now in place.
I would add that, though stringent, the EU’s provisions in the health and safety field are designed to protect our consumers and it is only by fostering consumer confidence that exporters can expect to forge a sustainable market for their products. Moreover, the EU applies the same strict conditions to products originating within its own borders: witness the ten-year ban on British beef imposed by the EU, which was only lifted in March this year.

The good news is that access to information on the conditions imposed on imports by the EU is getting easier and easier. The EU’s Export Help Desk constitutes a “one-stop shop” for developing country exporters looking to export to the EU, providing a wide range of information such as details of customs duties and rules of origin. Throughout 2005, we have made significant improvements to the service, including the addition of information on EU and Member States’ specific import requirements and internal taxes. There has been significant interest in the service in Bangladesh with 3,500 enquiries in 2005. This is still fewer than might be expected from a country the size of Bangladesh and I would encourage you to spread the word to ensure best use is made of this facility.

I will close by emphasising that the EU is committed to addressing the evolving needs of developing countries – in particular Least Developed Countries such as Bangladesh – through a range of initiatives. These include acting as a strong supporter of LDC interests in the WTO Doha Development Round, building on the benefits of duty- and quota- free access afforded by the EU’s Everything But Arms scheme by examining possibilities for relaxing rules of origin,  and enhancing the funds which the EU channels to trade capacity building.
May I wish you a fruitful and stimulating roundtable.

